The San Diego Housing Market:
Keys to Affordability and
Equitable Work Outs
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nmiller@sandiego.edu



C-S Home Price Indexes and CME Futures Prices
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The Impact of REOs on Indices



Dollars Per Sq Ft
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San Diego County Average Single Family Sold Price Per Living Area
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Typical reality

for San Diego

Is about -10%
to -15% for
prior year




Drilling down on three of the
worst local zips
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Median Price by Zip
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Foreclosures are not evenly
distributed



Cumulative Subprime Foreclosures By Worst States

50% of Subprime
Foreclosures come
from 4 states
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Note also that these
are non-recourse
states where
borrowers have more
incentive to default

CA Is also a one action
state where the lendercan
choose to try and collect or
foreclose but not both.
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92037 La
Jolla at
21%
92091
RSF at
.29%

National Foreclosures as % of Hsg Stock by Zip Code
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Even within zip codes we see
different housing markets



Riverside County Zip 92201 Neighborhoods

Median Price
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Looking at distressed pricing



Pricing In a Cascading Market Is
Difficult







Notice normal sale
value here

Prior sale
here




Distressed sale

\ type pricing here




Looking at solutions






See example based on:

Equity — that Is this solution does not
provide windfall gains to home buyers who
are in trouble but lets them stay In their
house and Is available to everyone.

Incentives are aligned as they still have
skin in the game.

Current homeowners contribute something
INn exchange for assistance.

Market based returns for investors.



See excel

o Excel file on shared appreciation units,
SAUS

 These can be issued by the government or
other entities and eventually resold Iin
HEITs (national, regional, local or even zip
code level pools are possible).




